7 Smart Ways to Prep a

Without Listing Yet
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Preparing Your Luxury Property to
Sell for the Price it Deserves
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.
Ny




SpEe L

THINKING ABOUT SELLING YOUR PROPERTY?

Thinking about selling your luxury home — but not quite ready to list?
You're not alone. Many high-end homeowners in Lake, Mendocino, and
Sonoma Counties find themselves in this exact position: they want to
prepare, but they're not ready to make it public.

Whether you're still deciding if now is the right time or you're waiting for
the perfect opportunity to present your next home, there’s a lot you can
do *right now* to set yourself up for a successful sale later —and do itin a
way that protects your privacy, your time, and your investment.

This guide gives you 7 strategic, discreet, and highly effective ways to
prepare your home — before it ever hits the market.



STEP 1: CONDUCT A PRIVATE PRE-LISTING PROPERTY AUDIT

Walk through your home like a buyer. Note what stands out - both
positively and negatively. Then, bring in a trusted agent (that's where |
come in) for a quiet, no-pressure consultation. I'll identify the high-impact
fixes, updates, or maintenance issues that will affect perceived value -

without over-investing.




STEP 2: CREATE A STAGING PLAN — WITHOUT HIRING A
STAGER (YET)

Even without full staging, we can begin planning how your home should
feel when buyers walk through it. Rearranging existing furniture,
removing dated pieces, and identifying what should be packed early
creates a clean, spacious environment that photographs beautifully later.
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STEP 3: START THE PAPERWORK — QUIETLY

Title work, permits, past remodel documentation, septic and well reports -
all of these can cause delays during escrow. Gathering them now avoids

stress later. Bonus: if anything is missing, we have time to resolve it before
buyers are involved.

First American
Title Insurance Company
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STEP 4: SCHEDULE HIGH-END VENDOR APPOINTMENTS
EARLY

Landscape touch-ups, window washing, driveway repairs - trusted
vendors book quickly, especially in seasonal markets like ours. Booking
ahead lets you secure the best without a time crunch. | maintain a private

list of vetted professionals my clients love.
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STEP 5: CAPTURE PRELIMINARY MARKETING CONTENT
(WITHOUT PUBLISHING IT)

Now is the perfect time to quietly gather professional photos, drone
footage, or video content. When you're ready to list, we won't waste time -
and your home will already be looking its best. These assets can also help

explore off-market opportunities.




STEP 6: PREPARE EMOTIONALLY FOR THE TRANSITION

In the luxury market, many sales are tied to deep emotional stories -
legacy homes, long-held estates, or second homes that hold memories.
Take time to identify what you need from your next home and what

you're truly ready to let go of.




STEP 7: EXPLORE OFF-MARKET OPTIONS AND TIMING
STRATEGIES

Before we go public, you can quietly test interest via my exclusive
network of high-net-worth buyers and agents. This gives you real-time
feedback without pressure. You also gain leverage - being prepared puts

you in the driver’s seat.
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Trista is a seasoned luxury real
estate expert in the Northern CA
area, with over 10 years of
experience helping clients
Mmaximize their properties’
potential. With a background in
escrow and real estate sales,
Trista understands the intricacies
of the luxury market—from
valuation and staging to
negotiation strategy. Known for
her authentic approach and keen
market insights, she is passionate
about helping high-net-worth
clients achieve extraordinary
results.

Ready to Make the Most of Your Property’s Potential?

If these 7 Steps have sparked ideas or raised questions, let's talk. I'm here to help
you navigate every step of the luxury selling process with confidence. Let's
connect, book a private consultation, or discuss your goals in detail. | look forward
to helping you make your next real estate move a resounding success.

Trista Fossa, ABR®, RSPS, MRP CalBRE# 01976772
W Real Estate

707.349.3416

tristafossa@wrealestate.net

Opening Doors To Your Real Estate Possibilities
Real Estate Investor|Owner|Entrepreneur

California REALTOR At Your Service
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